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Dear Dog Owners,

My name is Lily Paxton, and I'm the town's Pet Program
Coordinator. As part of our goal to make the community
more dog-friendly, we recently opened a new dog park. The
park was designed to provide an enjoyable experience for
both dogs and owners. There are big grassy areas where
your dogs can run, jump, and play. We have separate
spaces for small dogs and big dogs, to ensure safety. You'll
also find lots of benches and areas for resting and staying
cool. We hope you will have a wonderful time with your
dogs in this newly opened park.

Regards,

Lily Paxton, Pet Program Coordinator

(@ to announce the opening of a new dog park to the
community

©)

requirements

to inform residents about new pet registration

(® to invite dog owners to visit and enjoy the newly
opened dog park

® to request
initiatives

feedback on the town's pet-friendly

® to explain the rules and regulations for using the dog

park

® to thank the community for supporting the pet
program
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Maya waited in line to check in for her flight. Her

expectations about her European backpacking trip (Dwere

really high. She @had been looking forward to the trip for
a year. She couldn't wait to visit museums in Madrid and @
see the Eiffel Tower at night in Paris. As she stood in line,
she could feel those experiences @were finally so close.
When she approached the counter, the airline employee
asked (®to see her passport. Maya reached into her pocket
but ®felt nothing. She realized she (Dhad left her passport
at home. Her plans were ruined. She was heartbroken,
know she could not board the flight and had to delay her
dream trip.
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People often ask me, "What surprises you most about
habits?" One thing that continually astonishes me is the
degree to which we're influenced by sheer (Dconvenience.
The amount of effort, time, or decision making required by
an action has a huge influence on habit formation. To a
truly remarkable extent, we're more likely to do something
if it's (@convenient, and less likely if it's not. For this
we the ®
inconvenience of any activity we want to make into a habit.

reason, should pay close attention to
Putting a wastebasket next to our front door made mail
sorting slightly more and [ stopped ®@
procrastinating with this chore. Many people report that
they do a much better job of staying close to (®intimate
family members now that tools like group chats make it ®

easy to stay in touch.

convenient,
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It is common sense that people's inner beliefs may drive
their external behavior. If youre attracted to a certain
person, you should be more likely to socialize with that
person. If you favor a brand of toothpaste, you're more
likely to buy it. Of course, our internal thoughts don't
always predict our public behavior, but, overall, what we do
obviously reflects what we think. But beliefs and behaviors
are also related in a more remarkable way. It turns out that
the arrow is as likely to point in the reverse direction. As
social  psychologist "If
psychology has taught us anything during the last 25 years,
it is that !

David Myers observes, social

(D we are likely not only to think ourselves into a way of
acting but also to act ourselves into a way of thinking

@ our thoughts and actions are completely independent
of each other in most situations

(® external factors have little influence on how we form
our personal beliefs and attitudes

® people's behaviors are primarily determined by their
genetic makeup rather than their beliefs

(® our actions can shape our thoughts just as much as
our thoughts shape our actions

® social influence plays a minimal role in determining
individual behavior patterns
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Imagine following the spirit of a silence vow into daily life.
Challenge yourself to spend an entire day saying only what
you absolutely must say. It's been widely observed by
behavioral psychology experts - and anyone who's ever been
on a first date - that we too often tend to treat
"conversation” as a game of waiting for our own turn to
speak. We miss what's being said because we're mentally
rehearsing our next utterance. What if you could eliminate
the idea that the next available mini-silence is your next
opening to express whatever is in your head? What if you
were limited to, say, fifty spoken words tomorrow? I think
you'd listen quite differently. You'd attend quite carefully to
every word you heard. You'd be attuned to what you must
respond to.

@® You might discover that the less you say, the more
you hear

® You would find that silence creates uncomfortable
social situations

(® You could realize that speaking less leads to better
listening

® You might learn that verbal communication is overrated
in relationships

® You would understand that most conversations are
meaningless

® You could find that limiting speech enhances your
understanding of others
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Science is concerned with accumulating and understanding
observations of the physical world. That understanding alone
(Dsolves no problems. Individual people have to act on that
understanding for it @to help solve problems. For instance,
science (®has found that regular exercise can lower your
risk of heart disease. Knowing this fact is interesting, but it
will do nothing for your personal health unless you act on
it and actually @exercising. And that's the hard part.
Reading an article about exercise is easy. Getting into an
actual routine of regular exercise (®are harder. In this sense,
science really solves no problems at all. Problems are only
solved when people take the knowledge (®providing by
science and use it. In fact, many of humanity's biggest
problems (Dare caused by lack of action, and not lack of
knowledge.
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We think we're being logical, objective, and rational - and
therefore (Daccurate in our analysis, judgment, and
decisions. So we think that if other people are logical,
objective, and rational, they will (@disagree with us and see
what we see. But the opposite is the case. Every human
brain is different. Everyone's life experience is different.
Everyone's desires and knowledge are different. You might
think you're being realistic - that is, that your ideas ®
but that's It's only your ®
interpretation of reality, which will always be different from

match reality, impossible.
someone else's. When two nations play each other in the
World Cup, the fans of each country (condemn the
referees for missing all the infractions that the other team
commits. Without fail, each fan base believes that the

referees are (&biased for their team.
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Edward O. Wilson was born in Birmingham, Alabama, in
1929. In his early childhood, he became interested in nature
and spent much time in the outdoors. At age seven, he was
partially blinded in a fishing accident; (A)________, his
reduced sight led Wilson to the study of ants. He could not
B______ , he
concentrated on smaller creatures he could study up close.

observe larger animals from a distance.
After studying evolutionary biology at the University of
Alabama, Wilson transferred to Harvard University, where he
became a professor in 1956. He never received a Nobel Prize
the field of
the

some as the

- the prize didn't recognize research in
evolutionary biology. (C)________, he

Crafoord Prize in 1990. Wilson, known to

was awarded

"modern-day Darwin”, died at the age of 92 in
Massachusetts.
(A) (B) ©

O however Therefore For instance

® therefore Instead Nevertheless

(® moreover However In conclusion

@ instead Moreover Thus

(® ironically Instead However
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Studies of experts provide insight into what it means to
have deep and flexible understanding. Experts in a particular
domain are people who have deep, richly interconnected
ideas about the world. They are not just good thinkers or
people who are exceptionally smart. Rather, experts have
knowledge in a specific domain - such as chess, chemistry,
or tennis - and are not generalists. However, experts do not
just know "a bunch of facts." In fact, having expertise in a
topic means that knowledge is organized into coherent
the the
inter-relationship between facts and can distinguish which

frameworks, and expert understands
ideas are most central. This kind of deep but organized
understanding allows for greater flexibility in learning and

facilitates application across multiple contexts.

@® The cognitive superiority of experts over ordinary
people in all domains

@ The characteristics of expert knowledge as organized
and interconnected understanding

(® The importance of accumulating as many facts as
possible to become an expert

® How expertise is defined by deep, structured knowledge
within specific domains

(® The limitations of specialization compared to general
intelligence

® Why experts
unfamiliar areas

struggle to transfer their skills to
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It is natural for people to observe happenings and then
seek explanations for why those happenings (Doccurred. But
sometimes the reasoning is wrong because of one or more
misconceptions. One of these is the ecological fallacy, @
which an argument claims that there is a causal relationship
between two things merely because they occur together. For
example, in the 1950s it was found that crime rates were
the highest in neighborhoods ®in_ which immigrants were
most numerous. Some people used this "co-occurrence” to
argue that immigrants were a cause of crime. But a careful
analysis of this situation revealed that immigrants @were
forced to live in neighborhoods ®which crime rates @®were
already high; they could not afford more expensive housing
in safer neighborhoods. Immigrants themselves committed
very few of the crimes. Unless you analyze the claim
carefully, you would misinterpret the relationship, thereby @
construct a faulty belief.
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In everyday life, we use (Dprevious experience to predict
where we should pay attention. Different environments
different (@expectations. This
illustrated by the scientist Jared Diamond in his book Guns,

create was profoundly
Germs, and Steel. He describes an adventure wandering
through the New Guinea jungle with native New Guineans.
He relates that these natives tend to perform (@excellently
at tasks Westerners have been trained to do since
childhood. But they are hardly @stupid. They can detect the
most ®subtle changes in the jungle, good for following the
tracks of a predator or for finding the way back home.
They know which insects to leave alone, know where food
(®exists, can build and tear down shelters with (@difficulty.
Diamond, who had never spent time in such places, has no
ability to pay attention to these things. Were he to be
tasks, he also

tested on such

incompetently.

would perform
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Most entrepreneurs put in tremendous amounts of time
and effort in creating and launching new products and
services and then make the mistake of overpricing them.
They have created something they care deeply about, it's
theirs, and this powerful sense of ownership distorts their
perception of value which causes them to overprice their
products. While many of them are quick to realize that
their initial prices are too high, not all these people are
happy or willing to drop their prices to make their products
more attractive. And this can be a very costly mistake that
may lead to the failure of their new business. When you
launch a new product or service, your priority should be to
get sufficient market adoption as soon as possible and you
should be ready to sacrifice your initial prices and profits to
achieve this aim. Once you have strong sales volumes, you
can increase your prices to maximize your profits.

Entrepreneurs often (A) their products due to

but should prioritize market
initial pricing to build sales

emotional attachment,
adoption by (B)

volume before maximizing profits.

(A) (B)
@ overprice reducing
@ undervalue increasing
(® misprice maintaining
® devalue stabilizing
(® overestimate lowering
(® underestimate elevating
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In most respects, humans are one of a relatively small
number of species that evolved a very different strategy of
investing more energy to reproduce more slowly. Like apes
and elephants, we mature at a leisurely pace, grow large
bodies, and have few babies but devote much time and
energy to raising them well. This unusual strategy succeeds
because while apes and elephants produce fewer babies than
mice, a larger percentage of their offspring survive to then
reproduce. A house mouse can become a mother when she
is just five weeks old, has four to ten pups per litter, and
can have a new litter every two months over the course of
life.
majority of her pups die young. In contrast, a chimp or

her approximately twelve-month However, the vast
elephant mother does not reproduce until she is at least
twelve years old, and she gives birth to only one infant
every five or six years over the next thirty or so years.

About half of these offspring make it to becoming parents.

@D The
numbers of offspring quickly
@ Humans’
parental care as an effective survival strategy

evolutionary advantages of producing large

slow reproduction accompanying intensive

(® The biological differences between mammals and other
animal species

® The unusual human reproductive strategy of investing
intensive parental care in a small number of offspring

® How environmental factors influence reproductive
strategies in different species

® The relationship between body size and reproductive

capacity in mammals
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(DWhen _scientists make an important new discovery or
@they do not, in
general, keep that information to themselves so that they

experimentally prove some hypothesis

alone can consider its meaning and derive additional
theories from it. Instead, ®they publish their results and
inspection. (®This makes
possible for other scientists to reconsider their data and
possibly refute their conclusions. More important, though, ®

it makes possible for other scientists to use that data to
construct new hypotheses and perform new experiments. (®

Th m whol
knowing more @if information is spread as wide as

possible, rather than being limited to a few people. In a
strict sense, every scientist depending on the work of other

make their data available for

ion is th i will en

scientists.

In the 1930s, the British psychologist Sir Frederic Bartlett
asked people to listen to folktales from other countries and
then recall these stories at a later date. As you might guess,
as @

unfamiliar stories. Surprisingly, however, errors in memory

(Dfamiliar stories were not remembered as well

were not Jrandom. Rather, subjects often rewrote (@similar
parts of the stories in their own minds - particularly the
parts that the (®least them. Bartlett
concluded that when facing problems, humans draw upon

made sense to
mental schemata, or shelves of stored knowledge in our
brains, to fill in any (©minor gaps
Therefore, remembering is an imaginable process that

in our memories.

involves building upon past experiences.

=~
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History, people often say, repeats itself. And looking at the
historical records of the ancient civilizations, some things do
seem to happen again and again. Civilizations expand, get
overextended, and then collapse as in the cases of Rome,
which went under in 476 AD, and the British Empire, which

fell apart more than a thousand years later in the
post-World War II era. But is this always the case?
But that's not  what

archaeologists see. Some civilizations end suddenly, like the
Aztec and Inca, conquered by invaders in the 1520s AD.
Those empires never had the chance to collapse as a result
of overexpansion. So in the case of civilizations, "history
repeats itself” seems to be an oversimplification.

@ If so, archaeology would be pretty boring; one thing
would happen again and again

(@ Historical evidence suggests that civilizations always
follow identical trajectories

(® If this pattern were universal, archaeological research
would lack meaningful variation

® The archaeological record confirms that all empires
collapse in the same manner

(® Overexpansion appears to be the inevitable fate of all
great civilizations

® The cyclical nature of history makes archaeological
predictions highly accurate
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is the
internationally recognized pioneer of the concept of "growth

Stanford psychology professor Dr. Carol Dweck
mindset” as a way to continually grow, learn, and (Dpreserve
in our efforts. Dweck found that kids who are told they're
"smart” actually @excel in future tasks, by choosing @
harder tasks to avoid evidence that they are not smart,
which Dweck calls having a "fixed mindset." In contrast,
Dweck found, kids who are praised for their @effort, not
for their intelligence, develop what Dweck calls a "growth
mindset.” They learn that their effort is what led to their ®
success, and if they continue to try, over time they'l
improve and (®accomplish more things. These kids end up
(@assuming tougher things, and feel better about themselves.
"Emphasizing effort gives a child a (®variable that they can
control,” Dweck has explained.

DoiAb ko] #olo] A AFHR] OFS

To monitor our surroundings is to focus on what's outside
of ourselves: what we see, hear, smell, feel, and perhaps
even taste. But sometimes what really marks a place is
something less (Ospecific - a An
interesting example emerged from a study of subway

feeling within us.

passenger behavior. Researchers trying to understand why
people sit where they sit or stand where they stand in
subway and metro trains examined the factors that shape
the way riders used and navigated that space in different
situations. One of their findings involved the reasons many
riders like to plant themselves @far from the train's doors.
Partly this was the (®apparent convenience of being able to
exit more quickly. But it was shaped partly by a more &
concrete sensation - the desire to avoid the sometimes
uncomfortable feeling of accidentally making eye contact
with seated passengers. We can't see feelings - but they're
very (Qreal, and they @®influence our experience of the
world.
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We have a 'diving reflex, like other marine mammals. This
means that special nerve endings on our faces, around the
mouth and nose, trigger this reflex only when the facial
region goes under water. If we are in the water, with our
head out in the air, there is no diving reflex. But if we sink
just our face in a bowl of water, while the whole of the
rest of our body is in the dry air, the diving reflex is
triggered. At the same time
the heart rate is slowed down to half speed and blood is

shunted to the vital organs, protecting them from the
effects of the brief stop in breathing. By contrast, if a
chimpanzee or a gorilla found itself in water with its face
below the surface, it would panic, its heart would race and
it would quickly drown.

(O The nervous system triggers rapid breathing to prevent
oxygen deficiency

@ It immediately activates our breathing mechanisms to
increase oxygen intake underwater

(® The reflex automatically seals respiratory pathways and
constricts pulmonary air channels

@ Our
compensate for the aquatic environment

(® Blood circulation increases dramatically to supply more
oxygen to the brain

respiratory system becomes hyperactive to

® It automatically closes down the airway, reducing the

risk of swallowing water, and it narrows the small
air-passages in the lungs
20 g EE I BE T, oA SR ok A2? (409)

There is a

when humans communicate with one another.

natural assumption of truth, or a truth bias
In other
words, when we're listening to others or reading their
words, (Dour automatic assumption is what the other person

is telling the truth. This usually works out fine. If you ask

someone (@Qwhere the restroom is located or if it's raining
outside, you can safely assume that most people will not lie
in their responses. (®Imagine how difficult that would be to

converse with someone if you assumed that (@everything
they were telling you were falsel Indeed, questioning the

truth of a statement and then choosing not to believe it
requires additional mental steps. For the most part, humans
are "cognitive misers,” (®which means we typically don't
ffort than

xpend more mental m n in iven

situation. It makes sense then, that when we see something

online, even if it is fake, our default is to believe it, at least
at first.
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(@ to announce the opening of a new dog park to the community
(R GAElol Az Bd 3d S 227] fsl)

® to invite dog owners to visit and enjoy the newly opened dog
park (¥3{d FRAES MZ YR B 3dE $ES S71=%
zsk7] £13))

<2 4>

@ to inform residents about new pet registration requirements (A
22 B5E 55 220 dis] FHUSIA <7l fsh)

® to request feedback on the town's pet-friendly initiatives (OF&9]
B EE 3 ARRlol tigh mlEdE 235t fisl)

® to explain the rules and regulations for using the dog park (¥
A 39 olg A2 He Awats] i)

® to thank the community for supporting the pet program (835
2 m2oag AYslE Aol A gl

2) ®,
® seeing — see (to visit®} HHELZ)
know —> knowing (EAFE)

36,06
® inconvenience (M%) — convenience (Hz]3h)
® intimate (JYg, 77h) — distant (H2] QU=

4 0,6

(@© we are likely not only to think ourselves into a way of acting
but also to act ourselves into a way of thinking (2] A&
£3i W5 P42 wEold 2ot ofUs W52 o
Sofuith

(® our actions can shape
thoughts shape our actions (£2]9] 350]
e Aol se Igske = 2o

< 49>

@ our thoughts and actions are completely independent of each
other in most situations (2|9 Az} Pz jE B o] At3lo) A
g3 Seolch)

(® external factors have little influence on how we form our
personal beliefs and attitudes (& 2912 7HlA Aldnt = &
ol A9 IF= vAA FeT)

® people's behaviors are primarily determined by their genetic
makeup rather than their beliefs (AFFE9 P52 AJETE F2
FAA Fg0l o8 2HEH)

® social influence plays a minimal role in determining individual
behavior patterns (A2]% Jg2 78 FF S 2Hst= o F
Agte] gt )

our thoughts just as much as our

o HAME A
PEER PRI

5 0,06

@ You might discover that the less you say, the more you hear (&
2 A7) Y42 o wol £ IoE AL WAY L& YU}

® You could realize that speaking less leads to better listening (¥
Al ok Aol H§ Y2 BHLR ololinE A MEE 4 AT

<og 49>

® You would find that silence creates uncomfortable social
situations (F5°] =t ALY 4¥s wEHE AS 27 2 Aol
=

® You might learn that verbal communication is overrated in
relationships (1013 SJAtAFo] BAOA TiE7HEHE A v
S= oo

® You would understand that most conversations are meaningless
(tH72<) mgt fojmsitts 22 olsistAl 2 Aol

® You could find that limiting speech enhances your understanding
of others (T2 ARste Zol Bl thdt o FANHE A
& 2AY & o

6 ® 06,6

@ exercising — exercise (HEFX: act on it and actually exercise)
® are — is (Getting ~ SHALS)

® providing — provided

7@, ®

® disagree (£°]3}x] 9t}) — agree (£°]5}tc}H

® biased for (§2]5}7] MupxQl) — biased against (22]517 Hopd
Q)

<& 29>

® condemn (M43}t = criticize (H]%at})

8) ®
9 G O

@ The characteristics of expert knowledge as organized and
interconnected understanding (R2Z|&E1 ASAZAH o ZA9
A2} A|4e] £7)

® How expertise is defined by deep, structured knowledge within
specific domains (&40l 54 ¥ WelAe] 2 Fx3pe 2|4
o2 HojHe ¥H)

<2H 49>

(@ The cognitive superiority of experts over ordinary people in all
domains (2& FFolA AE7Fe] dukelol] ek AR LUA)

(® The importance of accumulating as many facts as possible to
become an expert (2717t 57] 98 7Hedh B2 AHdE S35t
29 324

® The limitations of specialization compared to general intelligence
(Lut 253t Bludle o ME3ke] oA

(® Why experts struggle to transfer their skills to unfamiliar areas
(HE7ts0] d&ohA] ¥2 F9o 7|&eg HMolshe ol oHeS

£ olf)

10 @, 6,0

@ which — where

® which — where

@ construct — constructing (o] and7} AFetA|HA] BEAFLEOZ dE
H) (YEL ‘and thereby construct’)

e 0
® excellently (2%3H4]) = poorly/badly (FHglo])

@ difficulty (°12]&) — ease/facility (4]=2)

<o 45>

incompetently = poorly

12) @, 6O
@ G14) 7197FE2 AARA ez Qs TF A 7HEES L
AASAIT, ol Foigtstr] Mol BuiFge 52171 Y8l 271 714
T WA A £82 LA} Bk
® (G14) 7197182 234 dztez Qs T AES HigrrstA T,
olojg Fujstaly| Mol WulFe S27l s 27] FHAe WA A
% 582 LAk At
L= >

(4) overprice (=31 712 FH BT
undervalue (ZtAT7}5tc})
misprice (F28 7}2& H7si})
devalue (7138 Hojzz|c})
overestimate (Z-t¥7}stct)
underestimate (¥4 7}5t}

(B) reducing (&°]+&, ZaAl7lE)
increasing (Z7HA7]+&)
maintaining (§-A|5H=)

stabilizing (A S}FA7]+=)
lowering (¥3+&)

elevating (=0|=, A45AI7]E)

13) @ ®

(@ Humans’ slow reproduction accompanying intensive parental care
as an effective survival strategy (E&Q1 A& HZFoZA 9] RF
Mol BE Aolg Fukshe Azke L w4)

® The unusual human reproductive strategy of investing intensive
parental care in a small number of offspring (&2 ZoA] F
239l 20 AolE EASHE zke] Sola M4 He

< d%>

(@® The evolutionary advantages of producing large numbers of

_6_
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offspring quickly (Wt2A @2 £9] A7|& Y+ A9 & )
(® The biological differences between mammals and other animal
species (Z/-F2 e 58 F5 It A=34 Aol
(® How environmental factors influence reproductive strategies in
different species (87 2¢10] Ttsh F9] ¥4 Ao nx= F3F)
(® The relationship between body size and reproductive capacity in
mammals (ZR-FoA Aot |4 53 ko] o)

4) @, 6,0

(@ This makes possible for other scientists — This makes it possible
for other scientists

® it makes possible for other scientists — it makes it possible for
other scientists

@ if information is spread as wide as possible = if information is
spread as widely as possible

IHNONONG

@® familiar — unfamiliar

®@ unfamiliar —» familiar

@ imaginable — imaginative

l6) @, ®

@ If so, archaeology would be pretty boring; one thing would
happen again and again (YreF Z230hH, 1182 3 2% Zojtk
gt 7kA] o] A& RHEd Zlo]7] miZoln)

(® If this pattern were universal, archaeological research would lack
meaningful variation (0] mEo] HWZojgtH 11 JFE om]
R st BE Zo|h

(@ Historical evidence suggests that civilizations always follow
identical trajectories (FA1% Z7E Bo] G4k EUF A e we

£ AL AARRTH

® The archaeological record confirms that all empires collapse in
the same manner (118 7|22 RE 20| Z& HAlog Bst
be Ae FAsizE)

(® Overexpansion appears to be the inevitable fate of all great
civilizations (=3t 22 =& 9ist 299 =7t 29 A
Z)

® The cyclical nature of history makes archaeological predictions
highly accurate (HAte] £2H4 g4 118k o5& e Aest

A e

IYEONONE)

@ preserve (E&3}t}) — persevere (QIUWjsich, ATth)

@ excel (Fojyth) — underperform (X233t AutE Ho|t})
® harder (5 ©o]8-&) — easier (5 4]&)

<4 Ao>

® accomplish = achieve
@ assume (WY 5& T

) = take on

18) @, @
@ far from — close to
@ concrete — abstract

19) ®, ®

® The reflex automatically
pulmonary air channels
7] ERE #FAAH)

® It automatically closes down the airway, reducing the risk of
swallowing water, and it narrows the small air-passages in the
lungs (AEO2 7|58 Austol 28 42 9@e 2o/, mo Fe
7] §28 FAW)

<og 43>

(@ The nervous system triggers rapid breathing to prevent oxygen
deficiency (AZA7 At4 B5& HA|sh7] fsh #e 2EF& {2
=

@ It immediately activates our breathing mechanisms to increase
oxygen intake underwater (Z4] 35 HAUSZS S E43F5to] 450
A e AFHE 7MY

@ Our respiratory system becomes hyperactive to compensate for

seals respiratory pathways and constricts
At A5o2 35 A2E Austn

the aquatic environment (& A|AHIO] £F A& HASH] )
)

® Blood circulation increases dramatically to supply more oxygen
to the brain (@9 &@o] Ho o e A4E FF| Ao 34
oz Zrkah

20) @

< d%>

@ our automatic assumption is
assumption is that ~

(® Imagine how difficult that would be — Imagine how difficult it
would be

@ everything they were telling you were falsel — @everything
they were telling you was false!

(® more mental effort than seem necessary — more mental effort
than seems necessary

what ~ — our automatic

_7_



